
Why Entrepreneurs With a Business Background 
Should Consider the J.D. as Their Next Credential 

Christian business education has always held that enterprise and calling are not in 
conflict, and that building, leading, and creating in the marketplace can be an act of 
genuine service when done with integrity and a heart for others. For a growing number 
of purpose-driven entrepreneurs, that conviction is leading them toward a credential that 
few expect: the law degree. Not because they want to leave business behind, but 
because they have found that the legal market is one of the most significant 
opportunities available to someone who wants to build something that matters, serve 
people who genuinely need help, and do it in a way that reflects their values. 

The legal market is structurally different from most 

Most markets become more competitive the more attractive they look. Capital flows in, 
new entrants appear, and margins compress. The legal services market has a different 
structure. Bar admission is a regulatory requirement that cannot be bypassed, which 
means the competitive field is bounded in ways that most markets are not. An 
entrepreneur who gets the credential does not just gain knowledge. They gain a right to 
operate in a market that is specifically closed to people without it. 

The opportunity inside that market is substantial. The U.S. legal services industry 
generates hundreds of billions of dollars annually, and by most measures it is one of the 
most fragmented and least modernized professional services sectors in the country. 
Traditional delivery models have not changed significantly in decades. Pricing is 
opaque. Technology adoption has lagged most other industries by years. And the 
clients who most need legal services, including individuals, families, and small 
businesses, are consistently underserved by a model built for large institutional clients. 

For a purpose-driven entrepreneur who enters this market with genuine business 
discipline and a commitment to serving others well, the gap between what people need 
and what is currently being provided is both an opportunity and a responsibility. 

What the business and law degree combination actually enables 

Business education and legal education address different dimensions of professional 
capability, and they are genuinely complementary rather than redundant. A business 
degree develops market analysis, financial management, operational thinking, and 
leadership. A law degree and bar admission authorize you to do things that no business 
degree alone permits: advise clients on legal matters, represent them in proceedings, 
run a law firm, and deliver legal services as a licensed professional. 

The business models available to someone who holds both are substantially richer than 
those available to either credential alone. A J.D.-holding entrepreneur can: 

• Build a law firm as a real business: applying systematic client acquisition, 
transparent pricing, operational efficiency, and intentional culture to a practice 



area, treating the firm as a business rather than simply a professional 
relationship 

• Develop alternative legal service models: subscription services, flat-fee 
practices, and hybrid platforms that combine technology and licensed legal work 
to serve clients at price points traditional firms cannot reach 

• Provide integrated legal and business advisory services: serving small 
business owners and entrepreneurs who need both legal counsel and business 
guidance simultaneously, a combination that is genuinely rare and consistently in 
demand 

• Enter compliance and regulatory advisory markets: where legal expertise is 
the product and bar admission is the signal of competence that institutional 
clients require 

 

The National Association for Law Placement publishes useful overviews of what 
different practice areas involve operationally, which is worth reviewing when thinking 
about which business model to build toward. 

The practice areas with the strongest entrepreneurial case 

Not all legal practice areas offer the same opportunity for purpose-driven entrants. The 
areas where consistent demand, underserved clients, and the chance to make a real 
difference in people's lives combine most clearly tend to be: 

• Small business and startup legal services: a large market that traditional firms 
underserve at price points small businesses can actually afford: entity formation, 
contracts, employment practices, and regulatory compliance for growing 
companies 

• Employment law: consistent individual client demand, significant regulatory 
complexity, and employer clients who need ongoing counsel, supporting multiple 
viable business models at different price points 

• Immigration law: consistently high demand driven by demographic realities, a 
large underserved client population, and a complexity level that makes self-
service difficult 

• Nonprofit and organizational law: many nonprofits, associations, and 
community organizations need legal support for governance, employment, real 
estate, and compliance but lack access to attorneys who understand the 
nonprofit context 

• Estate planning and wealth transfer: strong and growing demand as the 
population ages, with a client base that values long-term relationships and 
consistent service. 

 

 

 

https://www.nalp.org/what_do_lawyers_do


Planning the investment strategically 

Good stewardship means evaluating any major investment with clear eyes, and law 
school is no exception. Private law school tuition regularly exceeds $55,000 per year, 
and total costs over three years can approach $200,000. Planning the financial side 
from the beginning, not after you have already committed, is essential to building a 
practice that can actually serve the people you want to serve without being crushed by 
debt. 

The LSAT score is the most leverageable cost variable. Law schools distribute merit 
scholarship funding heavily based on LSAT performance, which means improving your 
score directly reduces what you pay. Starting preparation months before your target test 
date with a structured program like Kaplan's LSAT preparation is worth treating as a 
financial planning exercise, not just an admissions strategy. 

External scholarships are also worth researching early. The ABA Legal Opportunity 
Scholarship Fund awards $15,000 over three years to incoming first-year students 
committed to diversity in the profession, with the 2027 cycle opening January 15, 2027. 

HKM Employment Attorneys runs an annual scholarship program awarding $1,000 to 
eligible students in pre-law, paralegal, or J.D. programs near 39 U.S. cities. Applicants 
need a 3.0 GPA or higher and a short essay on how they plan to use their legal 
education to serve their community. Students near Atlanta, GA, Charlotte, NC, 
Washington, D.C., Chicago, IL, and Houston, TX are among those eligible. Applications 
open annually. Full details at hkm.com/scholarship. 

For those planning practices in public interest or nonprofit settings, the federal Public 
Service Loan Forgiveness program forgives remaining loan balances after ten years of 
qualifying payments while working for a government or nonprofit employer. 
Understanding this before you enroll changes the financial model significantly. 

The path to bar admission 

Getting bar admitted requires a J.D. from an accredited law school followed by passing 
a state bar exam. Law school is a three-year graduate program requiring a bachelor's 
degree and a competitive LSAT score for admission. The Law School Admission 
Council provides a comprehensive guide to the full application process. 

For entrepreneurs who cannot or do not want to leave their current work entirely, part-
time and evening J.D. programs have become substantially more available and more 
respected. Many legal employers actively value attorneys who maintained professional 
activity during law school. The three to four years of a part-time program is also 
planning time that well-prepared entrepreneurs use deliberately: identifying the specific 
problem they want to solve, validating the market, and building relationships before they 
graduate. 

 

 

https://www.kaptest.com/lsat
https://www.americanbar.org/groups/diversity/diversity_pipeline/projects_initiatives/legal_opportunity_scholarship/
https://www.americanbar.org/groups/diversity/diversity_pipeline/projects_initiatives/legal_opportunity_scholarship/
https://hkm.com/scholarship/
https://www.lsac.org/applying-law-school/jd-application-process/steps-apply-jd-programs
https://www.lsac.org/applying-law-school/jd-application-process/steps-apply-jd-programs


Frequently asked questions 

How does a law degree complement a Christian business education? 

They address different dimensions of the same calling. A Christian business education 
forms the values, operational discipline, and leadership principles that shape how you 
build and serve. A law degree and bar admission provide the credential that authorizes 
you to operate in a specific, consequential market, doing things for clients that no 
amount of business training alone permits. The entrepreneurs who build the strongest 
legal practices tend to be those who treat the practice as a business from day one, led 
by values rather than only by revenue. That is exactly the combination that a formation 
in Christian business prepares you for. 

What should I do before committing to law school? 

Define the specific business model you are building toward and confirm that bar 
admission is what makes it possible at the revenue level where it makes sense. Then 
get direct exposure to legal work in your target area: shadow an attorney, volunteer at a 
clinic, or reach out to attorneys whose practices resemble what you want to build. The 
clarity you need almost always comes through direct encounter with the work, not purely 
from research. Law School Transparency provides detailed employment outcome and 
debt data by school that is worth reviewing as part of your financial due diligence. 

Is it worth building a legal practice without going to law school? 

Adjacent businesses such as legal software, compliance tools, and legal content do not 
require bar admission and can be valuable. But they cannot capture the value at the 
core of the market where licensed legal work is actually delivered to clients. If your 
model involves advising clients directly on legal matters or representing them in any 
proceeding, bar admission is required. The question is not whether legal knowledge is 
useful without the credential; it clearly is. The question is whether the specific business 
you want to build requires the license to operate at the level where it makes sense. 

Are there scholarships available for business students considering law school? 

Yes. Law schools offer merit scholarships at admission based largely on LSAT scores. 
The ABA Legal Opportunity Scholarship Fund awards $15,000 over three years to 
incoming students committed to diversity in the profession. HKM Employment Attorneys 
runs an annual $1,000 scholarship program for students near 39 U.S. cities. 
Applications open annually. Full details at hkm.com/scholarship. 

https://www.lawschooltransparency.com/
https://hkm.com/scholarship/

